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Safe Harbour Statement
Cautionary Statement 

The following presentation is being made only to, and is only directed at, persons to whom such presentation may lawfully be communicated (“relevant persons”). Any person who is not 

a relevant person should not act or rely on this presentation or any of its contents. Information in the following presentation relating to the price at which relevant investments have been 

bought or sold in the past or the yield on such investments cannot be relied upon as a guide to the future performance of such investments. For the avoidance of doubt, nothing in this 

presentation should be construed as a profit forecast.

The information, statements and opinions contained in this presentation do not constitute a public offer under any applicable legislation, an offer to sell or solicitation of any offer to buy 

any securities or financial instruments in FD Technologies plc (the “Company”) or any company which is a subsidiary of the Company. Further this presentation does not provide any 

advice or recommendation with respect to any such securities or other financial instruments. 

The release, publication, or distribution of this presentation in certain jurisdictions may be restricted by law, and therefore persons in such jurisdictions into which this presentation is 

released, published or distributed should inform themselves about, and observe, such restrictions.

Forward-looking Statements 

Certain statements contained in this presentation constitute forward-looking statements. All statements other than statements of historical facts included in this presentation, including, 

without limitation, those regarding the Company’s financial condition, business strategy, plans and objectives, are forward-looking statements. These forward-looking statements can be 

identified by the use of forward-looking terminology, including, for example, the terms “believes”, “estimates”, “anticipates”, “expects”, “intends”, “may”, “will”, or “should” or, in each 

case, their negative or other variations or comparable terminology. Such forward-looking statements involve known and unknown risks, uncertainties and other factors, which may cause 

the actual results, performance or achievements of the Company, or industry results, to be materially different from any future results, performance or achievements expressed or implied 

by such forward-looking statements. Such forward-looking statements are based on numerous assumptions regarding the Company’s present and future business strategies and the 

environment in which the Company will operate in the future. Such risks, uncertainties and other factors include, among others: inherent difficulty in predicting customer behaviour; 

customers may not respond as we expected to our sales and marketing activities; the competitive environment; our ability to adapt to technological change; business interruption or failure 

of our systems architecture and communication systems; problems with implementing upgrades to our applications and supporting information technology infrastructure; any failure to 

properly use and protect personal customer information and data; our ability to manage and maintain third party business partnerships; increased regulation of our businesses; changes in 

laws; any failure to process transactions effectively; any failure to adequately protect against potential fraudulent activities; any significant quality problems or delays; the global macro-

economic environment; the potential for one or more countries exiting the Eurozone; the implications of the EU Withdrawal Act and the disruption that may result in the UK and globally 

from the withdrawal of the UK from the European Union; our inability to attract, retain and develop talented people; our ability to repurchase shares; our inability to adequately protect our 

intellectual property rights; disruptions, expenses and risks associated with any acquisitions and divestitures; amortisation of acquired intangible assets and impairment charges; our use of 

debt to finance acquisitions or other activities; and the cost of, and potential adverse results in, litigation involving intellectual property, competition authority, shareholders and other 

matters. These forward-looking statements speak only as at the date of this presentation. Except as required by the Financial Conduct Authority, or by applicable law, the Company does 

not undertake any obligation to update or revise publicly any forward-looking statement, whether as a result of new information, future events, or otherwise.  
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Executing on strategy

Market opportunity increasingly attractive

Confirming our full year guidance

Confidence in our medium-term outlook
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c.60% of full year 

ARR growth target achieved 

by end October

Key KX Insights 

platform releases in 

production

18% revenue growth

Gross margin 

improved by 560 basis 

points to 28%

17% platform growth

Gross margin 

improved by 180 basis 

points to 40%

Delivering on our KPIs
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The growth of Real-Time accelerates

By 2022, more than half of major new business systems will 

incorporate continuous intelligence that uses real-time context 

data to improve decisions (Source: Gartner)

Source: IDC

30% of datasphere to be real-time by 2025
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01.
200% growth in value 

and volume of

subscription deals

02. 03.

c.60% of FY ARR target 

achieved by end October

04.
12 new customer 

logos added

– 6 in Industry

Investing in 

product and 

go-to-market

Growing existing 

customers - NRR 

increased to 102%

Driving momentum in KX

Accelerating growth in

Annual Recurring Revenue

£36.1m

£37.6m

£40.3m

H1 FY 21 FY21 H1 FY22
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“We can easily scale up and 

down as required while 

adding new data streams 

with ease”

Nathan Sykes, IT Business Systems and Data 

Science Director for the Alpine F1 Team

52% increase in headcount

Forrester and Gartner highlight 

KX strengths in continuous 

intelligence

Accelerating time to value through:

• R&D

• Pre-sales

• Customer success

Investing in go-to-market

Large organizations already have copious amounts of streaming 

data in motion, but many fail to use it effectively. Data and analytics 

leaders must adopt recent advances in stream analytics, event 

broker messaging and data management technology to implement 

real-time systems with more business value.

Source: Gartner, September 2021

KX offers strengths in advanced analytics, development tools, 

low-latency performance, and deployment options. The sweet 

spot for KX Streaming Analytics is for enterprises that want a 

single platform that data analysts can use to explore data, 

discover patterns, and test hypotheses while at the same time 

operationalizes streaming analytics in real time.

Source: Forrester, June 2021
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Rest adapter

Platform optimisation

Innovating for customer value

Native Python plug-in

Industry connectors

e.g. Kafka, InfluxDB, 

Databricks,

Microsoft RPaaS, Telit

Interoperability

ANSI SQL

Ease of use

Reduced storage costs

Customer

benefits

Time and cost to value Extends developer population to 

millions of developers

The world’s most highly-performant, streaming analytics platform

Capabilities Object store

OpenAPI 2.0 Microservices

Reduces total cost of ownership

Scalability

High availability

Deployable anywhere

Consumption model

Cohesive data sets for 

better decision making
De-risks workload migration

Rest adapter

Many more use cases
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Delivering customer success

• Driving factory efficiency
Analysing sensor and other data in 

the moment to improve factory efficiency

• Exceeding expectations

• From maintenance to Insights

• Breaking into new markets

• Data management platform

• Potential global rollout

Opportunity for expansion

Migration of major investment bank customer

from maintenance to KX insights on AWS

Surpassed every workload migration record in 

the bank with complete business continuity 

KX to handle all clinical trial and patient 

Data for customer

Increased profile generating inbound 

enquiry resulting in contract win

Manufacturing PharmaFinancial Services
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Growing the KX ecosystem
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Trusted by our customers to deliver

Capital markets domain supported by 

technology capability differentiates First 

Derivative

Strong sales capability and capacity 

increasing growth and value

Enormous scope for growth within 

existing customers - working with all of 

the top 20 investment banks

Confident in continuing strong growth 

and increasing margins
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Transition of a large 

investment bank’s risk system 

to the public cloud, working in 

partnership with Google

Cloud migration

Signed a renewal of a major 

managed services customer for 

five years with increased scope 

of services provided

Major renewal

01

02

Delivering customer success

Domain 

Underpinned

by technology
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MRP has scale to service global customers

Platform capability driving 

growth in a strong macro 

environment

Prelytix 3.0 is 

accelerating

growth in H2

Spending from new 

customers up 45% on 

prior period
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Existing customer that paused a large portion of its 

activity in 2020, resuming earlier this year. Now 

spending across more geographies and products, 

resulting in 4x increase in revenue for MRP.

Enterprise 

technology provider

New win in June 2021, initial commitment 

$100k which has since grown 7x with more 

in the pipeline, driven by results delivered 

and ROI achieved.

Cloud security 

company01

02

Delivering customer success
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Financial performance
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Financial Highlights

Key drivers of financial performance

Performance in line with expectations following announcement of accelerated growth strategy

Investment delivered across sales and marketing, R&D and infrastructure to support growth plans

On course to meet full year KPI targets across the business units

Continued focus on working capital; net debt eliminated post year end following sale of stake in RXDataScience

Revenue growth 7%

(H1 FY21: £119.6m)

Growth in KX exit Annual 

Recurring Revenue (ARR)

Growth in First Derivative 

revenue

Growth in MRP platform 

revenue

Net debt

(FY21: £9.9m)

£128.0m +11% +18% +17% £11.7m
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P&L Overview

COMMENTARY

• Investment reflected in 39% increase in R&D, 43% increase in sales and 

marketing and 37% increase in admin expenses

• Additional costs expensed total in excess of £10m against £6.6m decline 

in adjusted EBITDA

• Admin expenses includes £0.7m expensed relating to the implementation 

of new ERP and CRM systems and £0.7m impact from investment in 

leadership

H1 FY22 H1 FY21 CHANGE

TOTAL REVENUE 128.0 119.6 7%

GROSS PROFIT 51.7 48.2 7%

GROSS MARGIN 40% 40%

R&D EXPENDITURE (10.7) (7.7) 39%

OF WHICH CAPITALISED 9.3 6.1 53%

NET R&D EXPENDITURE (1.4) (1.6) (13%)

SALES AND MARKETING 

COST
(25.0) (17.5) 43%

ADJ. ADMIN EXPENSES (10.4) (7.6) 37%

ADJUSTED EBITDA 14.9 21.5 (31%)

ADJ EBITDA MARGIN 12% 18%
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IndustryFinancial services

H1 FY22 H1 FY21 CHANGE

REVENUE 27.8 34.5 (19%)

PERPETUAL 0.7 4.6 (84%)

RECURRING 17.5 17.3 1%

SERVICES 9.6 12.7 (24%)

KX performance and key metrics

H1 FY22 H1 FY21 CHANGE

4.1 3.2 29%

0.8 0.4 103%

1.5 1.2 27%

1.9 1.7 13%

KX

COMMENTARY

• Recurring revenue up 3%; impact of 3x increase in subscriptions deals 

not yet fully reflected in reported revenue

• Services revenue declined due to focus on reducing implementation 

requirements to speed up time to value for customers

• Industry returned to growth as demand increased post COVID-19

H1 FY22 H1 FY21 CHANGE

TOTAL REVENUE 31.9 37.7 (15%)

GROSS PROFIT 22.1 25.9 (15%)

GROSS MARGIN 69% 69%

R&D EXPENDITURE (9.5) (7.7) 23%

OF WHICH CAPITALISED 8.1 6.1 33%

NET R&D EXPENDITURE (1.4) (1.6) (12%)

SALES AND MARKETING 

COST
(12.1) (8.3) 46%

ADMIN EXPENSES (4.2) (2.9) 45%

ADJUSTED EBITDA 4.5 13.1 (66%)

ADJ EBITDA MARGIN 14% 35%

H1 FY22 H1 FY21 CHANGE

31.9 37.7 (15%)

1.5 4.9 (70%)

19.0 18.4 3%

11.5 14.3 (20%)

Total
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2
3
%

2
8
%

H1 FY21 H1 FY22

First Derivative performance and key metrics

Growth in revenue

+18%

Revenue £m Gross profit margin

First Derivative

H1 FY22 H1 FY21 CHANGE

TOTAL REVENUE 70.7 59.8 18%

GROSS PROFIT 19.6 14.0 40%

GROSS PROFIT MARGIN 28% 23%

R&D EXPENDITURE (0.1) 0.0 NM

OF WHICH CAPITALISED 0.1 0.0 NM

NET R&D EXPENDITURE 0.0 0.0 -

SALES AND MARKETING 

COST
(7.9) (5.0) 58%

ADMIN EXPENSES (4.7) (3.1) 52%

ADJUSTED EBITDA 6.9 5.9 17%

ADJ EBITDA MARGIN 10% 10%

5
9
.8

7
0
.7

H1 FY21 H1 FY22

Commentary

• Revenue growth ahead of target following improvement in go-to-market strategy 

and focus on delivering more for our customers

• Good market conditions assisted by launch of First Derivative brand, enhanced 

leadership and emphasis on helping clients meet their challenges

• Improvement in gross margin balanced by investment to unlock future growth
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1
1
.9

H1 FY21 H1 FY22

Commentary

• Good growth led by 17% increase in platform revenue

• Growth driven both by existing customers resuming spending and new 

customers attracted by MRP’s global reach

• Launch of Prelytix 3.0 expected to further increase platform revenue

MRP performance and key metrics

Growth in platform 

revenue

17%

Platform revenue £m Gross margin

MRP

H1 FY22 H1 FY21 CHANGE

TOTAL REVENUE 25.3 22.2 14%

GROSS PROFIT 10.0 8.2 22%

GROSS MARGIN 40% 37%

R&D EXPENDITURE (1.1) 0.0 NM

OF WHICH CAPITALISED 1.1 0.0 NM

NET R&D EXPENDITURE 0.0 0.0 -

SALES AND MARKETING 

COST
(5.0) (4.2) 19%

ADMIN EXPENSES (1.5) (1.5) -

ADJUSTED EBITDA 3.4 2.5 39%

ADJ EBITDA MARGIN 14% 11%

4
0
%

H1 FY21 H1 FY22

1
4
.0

3
7
%
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Cash flow analysis and net debt bridge

CASH FLOW AND NET DEBT

• Conversion of adjusted EBITDA to cash flow 

from operations: 84%

• Net debt at period end £11.7m, up from £9.9m at 

end of FY21 

• Net debt eliminated post period-end through sale 

of stake in RxDataScience

• Continue to expect 80-85% adjusted EBITDA cash 

conversion each year as the Group grows

91%

118%

81%

68%
74%

92%

74% 75%

113% 115%

84%

50%

75%

100%

125%

H1 17 H2 17 H1 18 H2 18 H1 19 H2 19 H1 20 H2 20 H1 21 H2 21 H1 22

Acquisitions & 

investments

Software 

development

Capital 

expenditure

Opening 

net debt

Operating

cash flow

Share issue
Interest, FX 

& other

Taxation

(11.7)

Closing 

net debt
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Progress on Group targets

Progress on Key Performance Indicators Target Status

KX exit Annual Recurring Revenue (ARR) growth +25% On track for year end, 

c.60% of target achieved 

by end October

First Derivative revenue growth +10% Currently ahead,

+18% in H1

MRP platform revenue growth +20% On track for year end,

+17% in H1



2626

Guidance

£255-£260m

Group revenue

£31-£33m

Adjusted EBITDA

25%

KX exit ARR growth
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Exceeding growth 

targets and improving 

margins

On track to deliver 

more than 25% ARR 

growth next year

Growing strongly 

and improving 

margins

Summary 

and outlook
Increasing momentum as we 

execute on strategy

Delivering on strategy

Confirming FY22 guidance 

& medium-term targets


